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Welcome to Unpack! 
 

The Consulate General of Canada in Boston is delighted that you can join us 
for this program showcasing 11 digital health companies from across 
Canada. 
 

Unpack The Digital Health Opportunity In Boston!, is a 2-day program that 
gives Canadian companies an opportunity to present their solutions and 
products to members of the world’s largest digital health cluster, including 
corporate and strategic partners, the medical community, investors and 
other key stakeholders in the industry. 
 

In this venue, Canadian digital health companies will hear from two great Canadian entrepreneurs, as 
they discuss digital health disruptions and new ventures.  They’ll also gain advice from one of Boston’s 
leading legal teams on how to prepare for their US launch.  One of the big value-adds in this year’s 
Unpack! Program is 3 hard-hitting business development “speed meetings” that will afford Canadian 
participants with up to 9 high level contacts from the Boston community.  The program, taken on the 
whole, will accelerate your knowledge and network of the region, over the course of two days.  The icing 
on the cake is a special lunch presentation featuring Michael Green, President of Canada Health Infoway 
and Daniel Fishbein, President of Sun Life Financial US. 
 

For our local partners, we sincerely hope that this activity offers you access to the great technology 
companies that Canada has to offer.  We thank you for joining us to meet and hear from some of our 
leading technology entrepreneurs who are striving each day to create innovative solutions that solve 
real problems, and share them with healthcare organizations across the border. 
 

Enjoy the event, and when you think about great innovation, Think Canada! 
 

David Alward 
Consul General of Canada to New England 

 
Canadian Technology Accelerator in Boston 

 

101 Main Street, 15th Floor, Cambridge, MA  
 

Canada’s accelerator, the CTA@Boston, is now in its fourth year of operation and 
has been a temporary home to over 80 Canadian companies since 

2013.  Situated at the Cambridge Innovation Center (CIC) in Cambridge, CTA@Boston connects Canadian 
businesses to New England resources and contacts needed to drive growth.  Accelerator candidates 
participate in a 4-month program that includes mentors, pitch coaches and access to experts in many 
industries across a range of disciplines.  Residents are small to mid-sized Canadian companies from 
healthcare, tech, advanced manufacturing, cleantech, and emerging food product sectors. 
 

As one of a network of over 10 accelerators around the world (with several in the US alone), the CTAs are 
operated by the Trade Commissioner Service (TCS).  The TCS has 160 offices worldwide and is Canada’s most 
extensive network of international business professionals. Whether you export, invest abroad, or seek 
innovation or R&D partnerships, the Canadian TCS leverages more than 120 years of experience to help you 
navigate the complexities of international markets.  
 

Find out more about CTA@Boston at: 
www.ctaboston.io 
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Sunday, October 30, 2016 
 

5:30-8:30 pm Welcome: Unpacking the Digital Health Opportunity in Boston! 
   Location: Mead Hall, 4 Cambridge Center, Kendall Square, Cambridge 
   Consulate General of Canada Informal Welcome Reception 
 

Monday, October 31, 2016 
     

8:30-9:30 am Introduction to the Unpack! Program and CENE/CMS and Tour of CTA@Boston 
   Location: 101 Main Street, 15th Floor—Game Room, Cambridge 
   Thierry Weissenburger, Consul & Senior Trade Commissioner, Consulate General of Canada 
 
9:30-10:00 am Travel to 1 Broadway, Cambridge 
    
10:00-11:00 am Morning Keynote: Digital Health Disruptions and New Ventures 
   Location: 1 Broadway, 5th Floor—Havana Room, Cambridge 
   David Ting, Founder & CTO, Imprivata 
 
11:00-12:00 pm Travel to 111 Huntington Avenue, Boston 
 
12:00-1:15 pm Lunch and Working Discussion: Navigating Unchartered Territory—The Top 10 Most  
   Important Things (Legal Considerations) To Think About Before You Launch in the US 
   Location: 111 Huntington Avenue, 25th Floor, Boston 
   James De Vellis, Partner, Foley & Lardner LLP 
   Gabor Garai, Partner, Foley & Lardner LLP 
   Matthew Karlyn, Partner, Foley & Lardner LLP 
   Lawrence Vernaglia, Partner, Foley & Lardner LLP 
 

1:15-1:30 pm Networking Break 
 

1:30-2:30 pm Round 1: “A Seat at the Table”  
   (3) 15-minute high level speed discussions with Boston’s Digital Health Leaders— 
   Matchmaking Session #1 for Canadian Digital Health Companies 
   Location: 111 Huntington Avenue, 25th Floor, Boston 
 

2:30-3:00 pm Networking Break 
 

3:00-4:00 pm Round 2: “A Seat at the Table”  
   (3) 15-minute high level speed discussions with Boston’s Digital Health Leaders— 
   Matchmaking Session #2 for Canadian Digital Health Companies 
   Location: 111 Huntington Avenue, 25th Floor, Boston 
 

4:30 pm  Conclude for the day 
 
 
 

UNPACK 
Agenda 
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Tuesday, November 1, 2016 
     

9:00-10:30 am Morning Keynote: Opportunities with Boston Children’s Hospital 
   Location: 401 Park Drive, 7th Floor West, Boston 
   John Brownstein, Chief Innovation Officer and Founder of Epidemico 
 
10:30-11:00 am Travel to 406 Stuart Street, Boston 
    
11:00-1:00 pm Investment and Strategic Partnership Lunch 
   Michael Green, President & CEO, Canada Health Infoway 
   Dr. Daniel Fishbein, President, Sun Life Financial US 
   Location: Post 390 Restaurant, 406 Stuart Street, Boston 
 
1:00-1:30 pm Travel to 111 Huntington Avenue, Boston 
 
1:30-2:30 pm Round 3: “A Seat at the Table”  
   (3) 15-minute high level speed discussions with Boston’s Digital Health Leaders— 
   Matchmaking Session #3 for Canadian Digital Health Companies 
   Location: 111 Huntington Avenue, 25th Floor, Boston 
 
3:00-4:00 pm Program Wrap-Up 
   Location: 111 Huntington Avenue, 25th Floor, Boston 
 
 
 
 
 
 

 

 

 

UNPACK 
Agenda 
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UNPACK 
Monday, October 31 

Introduction to Unpack Program | 8:30 am — 9:30 am 

 

 

 

 

Thierry Weissenburger 
Consul & Senior Trade Commissioner, Consulate General of Canada in Boston 
 

Thierry Weissenburger leads the Consulate General of Canada in Boston’s commercial 
team in support of Canadian businesses’ growth in the New England market and 
beyond.  

Over the past 15 years, Thierry has led Canadian commercial programs in Europe and 
the US. He is the founder of the original Canadian Technology Accelerator (CTA) 
operated by the Trade Commissioner Service in the Silicon Valley and now New York 
and Boston. He has also been a driving force behind the establishment of Canadian 
executive expatriate associations in Silicon Valley (C100) and in Boston (the CENE). 

Meet The Unpack! Team 
 

 

 

 

 

 
 
 

 

Christine Carr 
Trade Commissioner,  

   Information Technology 
 

Michael Bidu 
CEO 

Interface Health 
 

 
Joseph Ternullo 
Senior Advisor 

Digital Health Initiative 
 

 
        Ramneet Sran 

          Consul & Trade  
          Commissioner,  

         Investment 

UNPACK 
Agenda 
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UNPACK 
Monday, October 31 

Morning Keynote Presentation| 10:00 am — 11:00 am 

 Digital Health Disruptions and New Ventures 
 

The ability for innovative companies to see ahead of the curve in different ways and 
change the dynamics in the market is what entrepreneurial companies thrive on.  In his 
discussion, “Digital Health Disruptions and New Ventures,” David Ting will explain what 
Imprivata has been seeing for market dynamics as digital health and cybersecurity 
intersect.  At this intersection, opportunities for all kinds of companies exist as healthcare 
gets transformed into a consumer driven market. 
 

Keynote speaker: 

David Ting 
Co-founder & CTO, Imprivata 
 

David Ting is the founder and Chief Technology Officer at Imprivata where he directs all 
System Architecture and Research and Discovery initiatives.  He is a global expert in 
healthcare IT security, whose work in authentication and identity management have 
earned him a reputation for enabling “invisible” security.   David has more than twenty 
years of experience building digital identity solutions for civilian and commercial 
environments.  Prior to founding Imprivata, he developed fingerprint and facial 
biometric applications for government programs and web-based applications for 
secure document exchange.  At Eastman Kodak, David managed an engineering group 
that developed the software platform used in most of Kodak's digital photography 
products including Photo CD print applications.  David also managed Atex System's 
Imaging Department, where he was responsible for the first full color output system 
used in the newspaper industry.  He has been involved in a number of start-up 
ventures and was a member of the scientific staff at the BNR/INRS Labs in Montreal, a 
collaborative research institution jointly operated by Bell-Northern Research, McGill 
University and University of Quebec. 
 

In 2016, David was appointed by the U.S. Department of Health and Human Services to 
its Health Care Industry Cybersecurity Task Force, authorized under the Cybersecurity 
Information Sharing Act of 2015.  David holds eighteen patents, with several patents 
pending.  He frequently speaks and publishes on authentication and identity 
management, biometrics, secure clinical communications and other topics related to 
healthcare IT security. 
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UNPACK 
Monday, October 31 

Lunch & Working Discussion | 12:00 pm – 1:15 pm 

Navigating Unchartered Territory: The Top 10 Most Important Things 

(Legal Considerations) to Think About Before You Launch in the US 
 
 

Panelists: 

 

 

 

 

Gabor Garai 
Partner, Foley & Lardner LLP 
 

Gabor Garai is a partner and business lawyer at Foley & Lardner LLP. He is chair of the 
firm’s Private Equity & Venture Capital Practice and co-chair of the Life Sciences Team. 
Gabor’s private equity and venture capital practice encompasses all legal and business 
aspects of structuring, financing and managing various types of investment funds; 
negotiating mergers, acquisitions and dispositions of portfolio companies; structuring 
investments in emerging companies; and participating in strategic decisions of funds 
and fund-owned companies. Gabor also counsels emerging life science companies, 
including biotech, medical device, pharmaceutical and medical service businesses by 
addressing the strategic issues facing his clients through a combination of practical, 
business-oriented solutions and highly sophisticated financing techniques. He builds 
coherent, interdisciplinary teams to apply Foley’s nationwide "best-of-breed" talents 
to his clients’ diverse needs. 

James De Vellis 
Partner, Foley & Lardner LLP 
 

James De Vellis is a partner and intellectual property lawyer with Foley & Lardner LLP. 
He practices in the area of intellectual property, with a particular focus on patent post-
grant practice, including inter partes reviews, reexamination proceedings, and patent 
portfolio development. James is a member of the firm’s Electronics and Patent Office 
Trials Practices. He is also a member of the Technology Industry Team. James has 
previously lived and worked as a U.S. patent lawyer in Europe for an Italian firm, where 
he focused on worldwide patent procurement and portfolio development. 
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UNPACK 
Monday, October 31 

Lunch & Working Discussion | 12:00 pm – 1:15 pm 
 
Navigating Unchartered Territory: The Top 10 Most Important Things

(Legal Considerations) to Think About Before You Launch in the US 

 

Panelists (continued): 

 

 

 

 

Matthew Karlyn 
Partner, Foley & Lardner LLP 
 

Matt Karlyn is at the forefront of technology and has been a technology and licensing 
lawyer for the past 19 years. He is a partner with Foley & Lardner LLP where he co-
chairs the firm’s Technology Industry Team. He regularly advises companies on all 
matters involving the commercialization of intellectual property, licensing initiatives, 
subscription-based economics, and the procurement and use of technology in 
business. As a member of the Technology Transactions & Outsourcing Practice, Matt 
structures licensing transactions and drafts and negotiates technology and patent 
licensing agreements. He drafts, negotiates and advises clients with respect to virtually 
every type of technology contract. Matt is also a go-to resource on technology and 
licensing for mergers and acquisitions, as well as private equity and VC financing.  

Lawrence Vernaglia 
Partner, Foley & Lardner LLP 
 

Larry Vernaglia is a partner and health care lawyer with Foley & Lardner LLP and 
serves as chair of the firm’s Health Care Practice and co-chair of the Health Care 
Industry Team – named “Health Law Firm of the Year” by U.S. News - Best Lawyers® 
on the "Best Law Firms" list (2012 – 2014). Larry represents hospitals, health systems 
and academic medical centers and a variety of other health care providers. Larry’s 
practice involves regulatory and transactional matters, including Medicare/Medicaid 
reimbursement compliance advice and appeals; mergers, acquisitions and financings; 
state regulatory issues including licensing, change of ownership, and CoN/DoN; 
survey/certification appeals; fraud & abuse/Stark law analyses; managed care 
contracting; and general corporate and business planning in health care.  
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UNPACK 
Monday, October 31 

“A Seat at the Table” | 1:30 pm – 4:00 pm 

Matchmaking Sessions 1 & 2:  

(3) 15 – minute high level speed discussions with Boston’s digital 

health leaders 

 

Participating Canadian Companies: 

Awake Labs (British Columbia) 

Boondoc Technologies (Nova Scotia) 

Cliniconex (Ontario) 

Cloud DX (Ontario) 

Cyclica (Ontario) 

GeneYouIn (Ontario) 

NZ Technologies (British Columbia) 

Omnitech Innovations (Quebec) 

Pathcore (Ontario) 

Pulse Infoframe (Ontario) 

Tealbook (Ontario) 



10 

 

UNPACK 
Tuesday, November 1 

Morning Keynote Presentation| 9:00 am — 10:30 am 

Opportunities with Boston Children’s Hospital 
 

Dr. John Brownstein will discuss the creation of the Innovation and Digital Health 
Accelerator at Boston Children’s. The Accelerator reinforces a commitment to, and 
investment in pediatric innovation. He will discuss how combining data, clinical expertise, 
and health care technology development experience, with leading worldwide industry 
partners – including start-ups – can transform health care. His work focuses on surfacing, 
supporting and accelerating Boston Children’s innovations with the purpose of improving 
care in Boston and expanding global reach. 
 

Keynote speaker: 

 

 

 

John Brownstein 
Chief Innovation Officer, Boston Children’s Hospital and Founder, Epidemico 
 

John Brownstein, PhD, is the Chief Innovation Officer at Boston Children's Hospital. He 
is a global leader in HCIT and, in particular, the emerging fields of informatics and big 
data analytics. He runs a 50-person multi-disciplinary team focused on digital 
innovations that span clinicians and consumers. His group is supported by a multi-
million dollar budget including grants from NIH, USAID, DoD, IARPA, CDC, Google, Skoll 
and Gates Foundation. His work has pioneered ‘digital epidemiology’- utilizing diverse 
digital data sources to understand population health. His work is published in over a 
150 peer-reviewed papers, all focused on new methods and applications in digital 
health. This work was recognized by the White House with the Presidential Early 
Career Award for Scientists and Engineers. 
 

He also leads the development of several novel patient-facing public health systems, 
including HealthMap, Vaccine Finder and MedWatcher. The systems are considered 
premier global public health tools in use by millions of patients each year and endorsed 
by numerous public health agencies including CDC, WHO, DHS, DOD, HHS, and EU, and 
has been recognized by the National Library of Congress and the Smithsonian. In 
addition to research achievements, this translational impact comes from playing an 
advisory role to numerous agencies on real-time public health surveillance including 
HHS, DHS, CDC, IOM, WHO and the White House. 
 

Dr. Brownstein is a successful entrepreneur who has developed new technologies, 
started multiple companies and outlicensed technologies. John has extensive 
experience establishing industry/academic partnerships, including work with Google, 
Twitter and Uber. As a long time (11 years) BCH employee, he is familiar with BCH and 
the many talented doctors, nurses and scientists here who serve as the core of our 
innovation engine. 
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UNPACK 
Tuesday, November 1 

Lunch| 11:00 am — 1:00 pm 

 Investment and Strategic Partnership Lunch 
 

Keynote remarks: 

 

Michael Green 
President and CEO, Canada Health Infoway 
 

As President and CEO of Canada Health Infoway, Michael works with Infoway’s 
jurisdictional partners and other key stakeholders to accelerate the development and 
adoption of digital health in Canada, which will provide clinicians and patients with 
information they need to support safer care decisions and a more modern and 
sustainable health care system for all Canadians. 
 

Previously, Michael was President and CEO, Americas Region with Agfa Healthcare Inc. 
In this capacity, he led the transformation of radiology from film to digital in many 
jurisdictions across Canada and globally, making him an early visionary in the way 
digital health solutions can help make public health systems more sustainable and 
improve the patient experience.  
 

Michael has a diploma in Medical Laboratory Sciences from the London Metropolitan 
University and spent his early career working at King’s College Hospital in the UK. In 
2012 he was awarded the Queen Elizabeth II Diamond Jubilee Medal in recognition of 
his contribution to the Canadian Health IT industry. 

Daniel Fishbein, MD 
President, Sun Life Financial US 
 

Dan Fishbein is President, Sun Life Financial U.S., overseeing the U.S. insurance 
businesses, which include a leading stop-loss and employee benefits business, an 
expanding voluntary benefits business, and large in force blocks of individual life 
insurance. Sun Life Financial International, which serves the growing international high
-net-worth market, also reports to Dan. He was named to this position in April 2014. 
Under his leadership, the company completed its acquisition of Assurant Employee 
Benefits. 
 

Dan has more than 25 years of leadership experience in the employee benefits and 
health plan management business and has earned a strong track record of delivering 
business growth. He most recently served as President, Specialty Businesses, for Aetna. 
He also held several other senior leadership positions during his tenure, gaining 
experience in product development, distribution, acquiring and integrating new 
businesses, and building high-performance teams. Dan began his career at 
MassMutual and later joined New York Life and NYLCare Health Plans of Maine, where 
he played an active role in the merger of New York Life and Sanus to create NYLCare. 
 

Dan received a bachelor’s degree and Doctor of Medicine from Boston University. He is 
a member of the Massachusetts Medical Society and Maine Medical Association and is 
an active board member of Spurwink Services. 
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UNPACK 
Tuesday, November 1 

“A Seat at the Table” | 1:30 pm – 4:00 pm 

Matchmaking Sessions 3:  

(3) 15 – minute high level speed discussions with Boston’s digital 

health leaders 

 

Participating Canadian Companies: 

Awake Labs (British Columbia) 

Boondoc Technologies (Nova Scotia) 

Cliniconex (Ontario) 

Cloud DX (Ontario) 

Cyclica (Ontario) 

GeneYouIn (Ontario) 

NZ Technologies (British Columbia) 

Omnitech Innovations (Quebec) 

Pathcore (Ontario) 

Pulse Infoframe (Ontario) 

Tealbook (Ontario) 
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OUR TEAM 
 

Andrea Palmer, CEO & Founder. Andrea is motivated by social impact, 
quantified health care, and democratizing technology. She is a 
Mechanical Engineer and a graduate of the 2015 Graduate Studies 
Program from Singularity University. 

 
 
 
 
 
 

 
 

ANDREA PALMER 
CEO & Founder 

 
E-MAIL 

andrea@awakelabs.com 

 
PHONE 
1-604-790-9805 
 

EMPLOYEES 
4  
 

HEADQUARTERS 
6163 University Blvd 
Vancouver, BC 
V6T 1Z1 
 

TWITTER 
@awakelabs  

OUR TECHNOLOGY 
 

Awake Labs is creating a tool called Reveal to track anxiety in real-time 
for the 1 in 68 children with autism to prevent behaviour meltdowns, 
improve learning in the classroom, and increase independence.  
Reveal is supported by a wrist-based wearable device and a 
smartphone app. The wearable tracks three of the leading anxiety-
related physiological indicators in real-time: heart rate, GSR 
(perspiration), and skin temperature. The physiological indicators are 
put through a machine learning algorithm that gets more accurate and 
personalized each time it is used, based on the training from caregiver 
input. The wearable device connects over Bluetooth to a parent or 
caregiver’s smartphone, where they can monitor real-time and 
historical anxiety levels, input behaviour tracking data, and look at 
trends and progress.  

HOW OUR SOLUTION IS DIFFERENT 
 

As the initial target market is children with Autism Spectrum Disorder, 
the wearable band design specifically addresses the heightened 
sensitivities and behavior challenges that are often found in ASDs. 
Requirements include heightened durability, waterproofing, and 
comfort compared to traditional wearables.  
 

Right now, behavior tracking is inconsistent across caregivers, based 
on subjective observations, and often done by hand on pen and paper. 
The Reveal app can help provide a consistent method of recording this 
data and shows quantified numbers to inform and support 
observations.  

OUR CLIENTS 
 

Our initial customers are parents of children or adults diagnosed with 
Autism Spectrum Disorder. They work with Behavior Consultants or 
Behavior Interventionists to use Applied Behavior Analysis (ABA) 
Therapy, or similar, for their children. They also tend to be part of 
larger autism organizations, and ensure their children are receiving 
the best care they can provide. We can reach those parents through 
partnerships with autism organizations and Behavior Consultants who 
will recommend Reveal to their constituents and clients. Secondary 
customers are autism organizations and schools who care for 
individuals with ASDs and have a budget for purchasing tools to 
support these initiatives. Our other markets include senior care 
centers and home senior care to support individuals with dementia.   
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OUR TEAM 
 

Blair Ryan, Founder & CEO. Previously, Blair served as the CEO at 
the Empathy Factory, as well as a number of Executive level roles 
in Canadian health charities. Combined Blair has raised roughly 
$10M for various causes and companies, all targeted at creating 
positive change.  

 
 
 
 
 
 
 
 

BLAIR RYAN 
CEO 

 
E-MAIL 
blair@therounds.ca 
 

PHONE 
902-403-2880 
 

EMPLOYEES 
15  
 

HEADQUARTERS 
101 - 30 Damascus Rd 
Bedford, NS B4A0C1  
 

US OFFICE 
Cambridge Innovation Center 
One Broadway, 14th Floor 
Cambridge, MA 02142 
 

TWITTER 
@therounds 

OUR TECHNOLOGY 
 

Boondoc builds secure ‘clinical social networks’ for healthcare 
practitioners. Our networks combine point-of-care decision 
support tools with the collective knowledge and insight of tens of 
thousands of healthcare practitioners in real-time. Our tools 
connect medical professionals to the information and experts they 
need to deliver better care. 
 

 Boondoc’s networks are free to join (and include free 
subscriptions to world class medical products such as McGraw-
Hill’s ClinicalAccess). The networks feature elegant design and 
create workflow efficiencies that save practitioners time. 

 

 Time spent in Boondoc’s networks are automatically counted 
as free Continuing Medical Education credits. 

 

 Finally, when a practitioner joins one of our networks, he or 
she can choose never to see another drug rep, as our tools 
allow them to pull information on pharmaceuticals, rather than 
having it pushed on them. 

HOW OUR SOLUTION IS DIFFERENT 
 

Our product is the only social network on which healthcare 
practitioners can find targeted, authoritative answers to clinical 
questions. More than any other network, our tools tangibly 
contribute to improved patient care while maintaining the utmost 
security and privacy protocols to protect health information. 

OUR CLIENTS 
 

We cater our tools to serve physicians, pharmacists, and medical 
students, all of whom register for free. Boondoc makes money by 
selling controlled access to the industries that want to engage with 
our members through postings, surveys, and focus groups. We 
also collect and aggregate millions of data points and sell to 
industry as market intelligence. The pharmaceutical industry 
represents our largest customer-base with over 6,000 brands, and 
the average yearly campaign per brand is roughly $75,000 
(upwards of $300,000).  
 

Clients include: GlaxoSmithKline, Johnson & Johnson, Eli Lilly, 
Boehringer Ingelheim, Aspen Pharmaceuticals, Ogilvy, and Hill + 
Knowlton. 
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OUR TEAM 
 

Anthony Mar, Founder & CEO,  co-designed Cliniconex’s software 
platform and landed first customers. Over 20 years of software 
product management experience with Nortel & Klockwork.   
 

Simon Goulet, COO.  With Cliniconex since Feb 2016.  Previously was 
COO for clinical decision support software start-up and CFO for 
public biotech.  Responsible for Cliniconex’s US entry strategy.  

 
 
 
 
 
 

 
 
ANTHONY MAR 
Founder & CEO 

 
 
 
 
 
 
 
SIMON GOULET 
COO 

 
E-MAIL 
anthony@cliniconex.com 
simon@cliniconex.com 
 

PHONE 
(613) 858-0738 (mobile) 
 

EMPLOYEES 
8 FT & PT 
 

HEADQUARTERS 
390 March Road, Suite 127A 
Ottawa, ON  K2K 0G7 

 

TWITTER 
@cliniconex 

OUR TECHNOLOGY 
 

Cliniconex brings hybrid-cloud architecture to patient outreach, 
delivering reliable, robust, and flexible outreach that accommodates 
diverse clinic workflow, smoothly triggering outgoing voice, email, 
and text notifications, as well as responses back into the clinic. The 
Cliniconex platform is customizable and extensible in providing a 
portfolio of pre-visit and post-visit outreach today.  

HOW OUR SOLUTION IS DIFFERENT 
 

Patient outreach is a common activity in medical clinics: informing 
patients that an appointment has been booked; reminding them a 
few days before with specifics on how to prepare; surveying on the 
experience from their point of view (in some jurisdictions, this is 
billing data), and following up on outcomes to determine which 
patients need to come in again and which ones are progressing well 
on their own.  
 

Whereas our competitors are satisfied with integrating clinic data, 
Cliniconex also integrates with clinic workflow (i.e. integrating with 
the work upstream of the outreach using N-Factor Mapping and 
downstream with EMR updating). This enables perfect replacement 
of outreach effort, alignment of the remaining workflow, and as a 
result, seamless turn-up, smooth operation and very low client churn 
and support tickets. 

OUR CLIENTS 
 

Over 1,500 providers in over 200 clinics across Canada.  These 
providers may be a primary care physician or a specialist and they 
may work in an individual or group practice.  Our largest customer is 
the University of Ottawa Health Services (4 clinics / 80 providers).  
The vast majority of sales now result from our channel partner 
reseller agreements with Canada’s largest ambulatory EMR vendors, 
Telus Health and QHR Technologies. We also sell directly to providers 
via our website. We do not yet have US customers.  In spring 2016 
we met with physician groups, clinics and hospitals in Buffalo, NY and 
we are currently negotiating pilot installations at out-patient clinics 
associated with two area hospitals.  We are also in early discussions 
to work with US EMR vendors, including AthenaHealth and Cerner.  
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OUR TEAM 
 

Robert Kaul, CEO, President, and Chairman. Robert is a serial 
entrepreneur who has specialized in founding and running startup 
companies since 2003. He founded Cloud Diagnostics LLC in 2009 
and sold it to Biosign Technologies Inc (TSXV:BIO) nine months 
later, with a 4x return to his seed investors. Robert’s background 
includes sales & marketing as well as corporate leadership. 
 

Larry Steinberg, Executive VP, Business Development. Larry is the 
former Director of Business Development for Trapollo, a telehealth 
company, where he worked with some of the largest telehealth 
programs in the country. He’s an expert at sales and business 
development in telehealth and medical device. 

 
 
 
 
 
 
 
 

ROBERT KAUL 
CEO, President & Chariman 

 
 
 
 
 
 
 
LARRY STEINBERG 
EVP, Business Development 
 

E-MAIL 
robert.kaul@clouddx.com 
larry.steinberg@clouddx.com 
 

PHONE 
1-888-543-0944  
 

EMPLOYEES 
15 
 

HEADQUARTERS 
72 Victoria Street South 
Suite #100 
Kitchener, ON N2G 4Y9 
 

US OFFICE 
20 Jay Street 
Suite #834 
Brooklyn, NY 11201  
 

TWITTER 
@CloudDX  

OUR TECHNOLOGY 
 

Cloud DX is the first digital health company to offer proprietary 
devices, powerful apps and value-added services all designed to 
work together, supported by a cloud-based artificial intelligence 
engine. Our unique value proposition is to offer proprietary 
devices that gather unique data, which our cloud-based AI uses to 
generate unique results, which we then use to offer unique, 
affordable services that genuinely create change. 

HOW OUR SOLUTION IS DIFFERENT 
 

Our Vitaliti platform is a device that is capable of autonomously 
diagnosing 19 separate conditions with clinical accuracy. The 
Vitaliti platform is composed of an advanced set of health 
monitors including a wearable collar that continuously records 
movement, blood pressure ECG, pulse oximetry, temperature, 
respiration and pulse rate. The Vitaliti smartphone app takes in 
data from our proprietary platform of devices and by asking smart 
questions, can reach accurate diagnoses for up to 19 separate 
conditions including Type 2 Diabetes, HIV, and TB.  

OUR CLIENTS 
  

-Over 40 clinics in Ontario Canada 
-Community Care West Virginia 
-Pixel Health (Canada & India) 
-University of Arkansas 
-Kura MD (California) 
 

Our target clients include those concerned with acute care, 
transitional care, chronic care & at risk pregnancy use cases. 
 

Cloud DX devices deployed in Ontario, Canada have taken 
300,000+ readings from 50,000+ patients, saving dozens of lives. 
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OUR TEAM 
 

Andreas Windemuth, SVP & Chief Scientist. Dr. Windemuth brings to 
Cyclica 20 years of experience in computational biology, 
pharmacogenomics, and bioinformatics. Prior to joining Cyclica, he 
served as Chief Information Officer at Firefly BioWorks, a 
biotechnology company started out of MIT, where he created all 
computational aspects of the company’s multiplexed assay 
technology. 
 

Vijay Shahani, Application Scientist. Dr. Shahani specialized in the 
field of medicinal chemistry, with expertise in the rationale design of 
small molecule inhibitors of protein-protein interactions. At Cyclica, 
his main role is to partner with customers and utilize the Ligand 
Express™ platform in order to solve complex pre-clinical queries.  

 
 
 
 
 
 

 
 
ANDREAS WINDEMUTH 
SVP & Chief Scientist 

 
 
 
 
 
 
 
VIJAY SHAHANI 
Application Scientist 
 
E-MAIL 
andreas.windemuth@cyclicarx.
com 
vijay.shahani@cyclicarx.com 
 

PHONE 
(416) 304-9202 
 

EMPLOYEES 
9 
 

HEADQUARTERS 
18 King Street East, Suite 810 
Toronto, ON M5C 1C4 

 

TWITTER 
@Cyclica 

OUR TECHNOLOGY 
 

Cyclica Inc. offers a predictive analytics platform, Ligand Express™, 
which has been extensively used and validated through third-party 
organizations to develop safer and more efficacious therapeutics. 
Cyclica offer’s insight and analysis into a small molecule's effect, to 
augment drug discovery pipelines and take assets from bench-to-
bedside. 
 

Value proposition includes: 

Drug Target Identification (Mechanism-of-Action) 

Lead Prioritization (Determine Top Candidates) 

Drug Repurposing (New Indications for Known Drugs) 

Adverse Effect Elucidation (Toxicity Profiling) 

HOW OUR SOLUTION IS DIFFERENT 
 

We have distinguished ourselves by being the only computational 
platform able to screen a drug against all human proteins. 
Conventional technologies use ‘virtual screening’: many compounds 
screened against one protein, and are limited to disease-related 
proteins. In contrast, Ligand Express™ screens one compound against 
all proteins, providing insight into its consequences in the human 
body. In addition, Cyclica’s market goes beyond the pharmaceutical 
industry, and can be applied to the personal care/cosmetic and 
nutraceutical markets.  

OUR CLIENTS 
 

Cyclica works with clients in the pharmaceutical, nutraceutical and 
personal care spaces, representing three substantial markets that are 
expanding year-over-year. 
 

In Canada: Centre for Drug Research and Development (CDRD), 
Naturalis, Tieös, Dr. Jim Dowling (Sick Kids Hospital). 
 

In the US: Cures Within Reach  
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OUR TEAM 
 

Veronika Litinski, COO. Veronika led the development of 
innovation at Baycrest Hospital, piloted launch of Cogniciti and led 
the Health Care practice at MaRS, leading innovation centre in 
Canada.  Prior to moving to Canada Veronika was Director of 
Venture Finance with GATX Capital in San Francisco. Veronika 
began her life sciences career in cancer research at Lawrence 
Berkeley National Laboratory. 

 
 
 
 
 
 
 
 

VERONIKA LITINSKI 
COO 
 

E-MAIL 
veronika.litinski@pillcheck.ca 
 

PHONE 
(647) 868-1812  
 

EMPLOYEES 
14 
 

HEADQUARTERS 
156 Front Street, Fifth Floor,  
Toronto, ON M5J 2L7 

 

TWITTER 
@geneyouin 

OUR TECHNOLOGY 
 

GYI is a Canadian personalized medicine company with a suite of 
products that help health care practitioners make better-informed 
treatment decisions based on individuals' genetic make-up. 
 

Pillcheck’s personalized medication optimization platform 
improves treatment efficacy and compliance while reducing 
recovery time, cost, and risk of adverse effects. By reducing 
complications and disability duration, Pillcheck provides 
substantial savings.  

HOW OUR SOLUTION IS DIFFERENT 

 

Pillcheck’s software-enabled platform empowers patients, 
pharmacists, physicians, and case managers to enable optimized 
medication utilization for a wide variety of conditions. Pillcheck 
includes a drug response test and a review by a PGx-trained 
pharmacist. Pillcheck reports have a lifetime value in that they are 
regularly updated with new medications.  
 

GYI is enjoying market leadership by being first to market. The 
Pillcheck platform is compatible with all commercial genetic 
testing technologies, integrated with patient-care workflows, 
efficient, scalable, and PIPEDA/HIPAA-compliant for secure data 
sharing. By building integrations with health IT platforms (e.g. 
EMRs), Pillcheck can enable effective data sharing. This reduces 
incentives for partner providers to create similar integrations with 
newcomers.  

OUR CLIENTS 
 

We are mainly targeting the Canadian private payer market 
(~$1.7B) which includes 3.4M privately-insured Canadians who 
are taking 3 or more medications. The US market is expected to 
be 10x higher than the Canadian market estimate. In the US , we 
intend to target employment benefits management companies 
and accountable care organizations. We are expanding to Europe. 
 

Our channel partners include insurance carriers, plan sponsors, 
benefits management companies (including employee assistance 
service providers), and pharmacies.  
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OUR TEAM 
 

Dr. Nima Ziraknejad, Founder & CEO. Nima Ziraknejad has over 14 
years of experience in entrepreneurship, business development, 
project management, and development of machine vision, robotics, 
and embedded systems for the mining, automotive, residential, and 
clinical sectors. He is a Professional Engineer (P.Eng.) with a scientific 
background in electrical and computer engineering. 

 
 
 
 
 
 
 
 

NIMA ZIRAKNEJAD 
Founder & CEO 
 

E-MAIL 
nima@nztech.ca 
 

PHONE 
(604) 897-6462 
 

EMPLOYEES 
10 
 

HEADQUARTERS 
205-1110 Hamilton St. 
Vancouver, BC V6B 2S2 

 

TWITTER 
@nz_tech  

OUR TECHNOLOGY 
 

NZ Technologies works in the field of Human Machine Interaction 
(HMI). Our novel HMI device, TIPSOTM (Touchless Interaction with 
PACS in Sterile Operations) allows surgeons to control radiology 
imaging software from within the Operating Room (OR) by projecting 
a control menu over the patient’s drape.  
 

TIPSO allows touchless manipulation of radiology images directly 
beside the patient and eliminates the hassle of scrubbing out of the 
sterile OR to use a mouse and keyboard. TIPSO shortens surgery 
time (improves hospital workflow), lowers infection risks, decreases 
patient exposure to radiation, and increases surgeon’s cognitive 
focus on patient. 

HOW OUR SOLUTION IS DIFFERENT 
 

TIPSO upholds the sterile nature of the OR by projecting a virtual 
menu with all the necessary controls (e.g. zoom in/out, scrolling etc.) 
onto the patient’s bed drape. Using 3D sensors, TIPSO detects the 
surgeon’s subtle hand motions over the virtual menu to control the 
images in real-time (no latency) without having to leave the OR – 
they stay right beside the patient. This results in significant value for 
not only the surgeon, but the healthcare system as well, where there 
is a permanent demand for patient safety, cost savings, and surgeon 
workflow improvements. 

OUR CLIENTS 
 

We are targeting (surgical) interventionists in Canada and the US for 
market entry before moving on to other specialties that rely on 
radiology images such as: Cardiology, Thoracic, Cardiovascular, 
Adrenal, and Neuro surgeries. After gaining traction in the market 
with the use of TIPSO for manipulating radiology images, we plan to 
expand TIPSO’s function. The target market will then expand to 
hospitals in general, whereby TIPSO will be used to control OR 
equipment and facilitate the access to patient data within the OR. 
TIPSO has been validated at Vancouver General Hospital, Surrey 
Memorial Hospital, and Abbotsford Regional Hospital (BC). In the US, 
it has been validated at Miami Cardiac and Vascular Institute and 
validations are scheduled to be performed at three more hospitals 
by the end of the year: Beth Israel Hospital, UC Irvine Medical 
Center, and Oregon Clinic. 
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OUR TEAM 
 

Sebastien St-Jean, CEO. Entrepreneur and passionate about 
medical informatics.   

 
 
 
 
 
 
 
 

SEBASTIEN ST-JEAN 
CEO 
 

E-MAIL 
s.st-jean@oi-inc.net 
 

PHONE 
(450) 338-3406 
 

EMPLOYEES 
18 
 

HEADQUARTERS 
1980-A, fer-a-cheval 
Sainte-Julie, QC J3E 2T7 

OUR TECHNOLOGY 
 

Omnitech Innovations is a commercial stage software company 
that provides a suite of industry leading laboratory optimization 
and compliance solutions to hundreds of North American 
healthcare organizations. 
 

Omnitech Innovations’ products improve laboratories’ efficiency 
and profitability. Quality data insight and innovative anonymous 
interconnectivity tools reduce significant operating costs and 
organizational risks, while improving patient safety.  

HOW OUR SOLUTION IS DIFFERENT 
 

Omnitech Innovations’ product, the Omni-Assistant software, is 
the only Laboratory optimization and compliance software that 
does it all. 
 

Lab Compliance Essentials: Inspection management, Document 
control, Learning Management, Equipment qualification, and 
more. 
 

Lab Quality Optimizer: nonconformity management and 
innovative peer comparison tools. 
 

Lab Test Management: Test utilization management, and 
innovative QC risk management. 
 

Pathologist Expert tools: structured and synoptic reporting, 
digital workflow automation, electronic consultation, and 
specimen tracking.  
 

In the US, Omnitech Innovations’ software is recognized as a 
value-added solution by the CAP, College of American 
Pathologists. To date, only two software companies have 
obtained this privilege, the Omni-Assistant software is alone in its 
category.  

OUR CLIENTS 
 

Omnitech Innovations’ main market is clinical laboratories. 
Secondary targets are veterinary, environmental and life science 
laboratories. 
 

In North America, over 225 healthcare organizations currently 
use Omnitech Innovations’ products. +/- 50 in USA, +/- 175 in 
Canada.  
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OUR TEAM 
 

Stephane Langevin, Chief Commercial Officer, is an exceptional sales 
and marketing executive with over 20 years of diverse and extensive 
experience in the Pharmaceutical and Healthcare industry. Stephane 
has led national operations in Canada, Europe and, South East Asia. 
As a part of the Pathcore team he will be using his sound strategic 
planning and strong execution to lead Pathcore’s commercial launch 
in Canada and the US Market.  

 
 
 
 
 
 
 
 

STEPHANE LANGEVIN 
Chief Commercial Officer 

 
E-MAIL 
stephane.langevin@pathcore.ca 

 

PHONE 
416-273-4559 ext. 320  

 
EMPLOYEES 
6 
 

HEADQUARTERS 
112 College Street 
Toronto, ON M5G 1L6 

 

TWITTER 
@Pathcore 

OUR TECHNOLOGY 
 

Pathcore aims to transform cancer diagnostics into an automated, 
predictable and cost effective process and improve patient 
outcomes. By using digital whole slide imaging and leveraging the 
power of algorithm-based image analysis, we provide pathologists 
with powerful solutions that improve efficiency, productivity and 
accuracy of cancer diagnostics. 
 

Pathcore was spun off from Sunnybrook Research Institute, Toronto, 
Ontario.  

HOW OUR SOLUTION IS DIFFERENT 
 

Pathcore addresses 2 problems: a decreasing supply of pathologists, 
and a need for improving accuracy and consistency. In an age of 
advanced technology, Pathologists still rely on the human eye to 
diagnose cancer.  
 

Pathcore is the only company that provides an extensible platform 
suitable for building and validating computer-assisted diagnostic 
algorithms and workflow management systems as a single seamless 
product. It is a complete end-to-end solution providing Pathcore with 
the unique ability to leverage a broad universe of research and 
clinical algorithm contributors and rapidly deploy such algorithms in 
a clinical or research setting.  

OUR CLIENTS 
 

Pathcore’s Product has been adopted by the National Cancer 
Institute (NCI), where it is being used to validate numerous 
automated diagnostic support algorithms. Our NCI collaborators, 5 
US sites and growing rapidly, are now contributing a range of 
algorithms to be made available to all users from 2016-2020.  
 

Pathcore’s target clients are individual researchers and research 
institutions with whole slide scanners or repositories of whole slide 
images that require image management services. The Boston-New 
York corridor has a high concentration of large research and clinical 
institutions as well as many large pharmaceutical companies that 
could be potential adopters of our platform.  
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OUR TEAM 
 

Dr. Femida Gwadry-Sridhar, Founder & CEO, is a pharmacist, 
epidemiologist and methodologist with 25 years of experience in 
clinical trials, analytics, clinical disease outcomes and registries and 
founder of the first knowledge translation health informatics lab. 
 

Joseph Ternullo, COO, is president-elect of the Society for Participatory 
Medicine. Mr. Ternullo previously served as associate director of 
Partners HealthCare’s Center for Connected Health.  

 
 
 
 
 
 
 
 
FEMIDA GWADRY-SRIDHAR 
Founder & CEO 

 
 
 
 
 
 
 
JOSEPH TERNULLO 
COO 
 

E-MAIL 
femida@pulseinfoframe.com 
jternullo@pulseinfoframe.com 

 

PHONE 
226-271-4194  
 

EMPLOYEES 
20  
 

HEADQUARTERS 
700 Collip Circle, Ste 111 
London, ON N6G 4X8  
 

US OFFICE 
3401 Market Street, Ste 200 
Philadelphia, PA 19104  
 

TWITTER 
@pulseinfoframe  

OUR TECHNOLOGY 
 

Pulse delivers real time data analytics, patient reported outcomes and 
data visualization. These capabilities service an increasing need to 
maximize the value of information to advance knowledge, improve 
outcomes and produce real world evidence. Pulse has provided 
solutions that support advances in treatment of cancer, rare diseases, 
and cardiovascular diseases. Pulse supports over 24 different disease 
registries and patient reported outcome measures (PROMs). 
 

In most medical environments, 80% of clinical information is siloed and 
unavailable for comprehensive study. Pulse aggregates data from a 
myriad of sources including the electronic health record, laboratory 
information systems, medical devices and hand-written notes, making 
the data available in an efficient and organized manner to relevant 
stakeholders. This unique approach offers multiple benefits including: 
increased research productivity, the ability to query data to recruit for 
clinical trials, and providing real world evidence to understand and 
optimize the impact of drugs on outcomes.     

HOW OUR SOLUTION IS DIFFERENT 
 

Today, research is challenged by the amount of time it takes to get 
from an idea to an answer. Being able to access and analyze data 
quickly is key to delivering results timely. Pulse provides a 
comprehensive and agile solution that addresses the data needs of the 
health care ecosystem that includes patients, physicians and 
researchers, pharmaceutical companies and payers.   
 

Pulse optimizes existing data from multiple sources to present a single 
view of the patient or the population. This integrated software-as-a-
service solution, healthieTM, is designed to work as a single system or 
in separate modules. These modules include registries, PROMs patient 
portal and in-browser advanced analytics and data visualization tools. 
The state of the art plug and play solution addresses latency in 
research.  Data is presented in a way that fast tracks research, creating 
new revenue sources for some organizations.  

OUR CLIENTS 
 

Healthcare Providers, Heath Plans, Pharmaceutical and Medical Device 
Companies and Researchers  
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OUR TEAM 
 

Stephany LaPierre, Founder & CEO. Prior to founding tealbook, 
Stephany spent 8 years building a successful consulting business 
helping the Fortune 500 efficiently identify qualified suppliers for all 
their outsourcing needs. She recognized that her customers had no 
way to centralize or share internal supplier intelligence and spent 
considerable time and resources collecting supplier data from 
several sources. This inspired her to launch tealbook to accelerate 
supplier discovery and increase the scale, value, and productivity of 
procurement teams.  
 

Jim Shuman, Senior Strategic Procurement Advisor.  Jim is a 
procurement and supply chain leader with over 25 years of 
experience. Jim’s expertise includes all aspects of strategic sourcing, 
supply chain management, manufacturing operations, and logistics 
operations within multinational environments .   

 
 
 
 
 
 
 
 

STEPHANY LAPIERRE 
Founder & CEO 
 
 
 
 
 
 
 
 

JIM SHUMAN 
Senior Strategic Procurement 
Advisor 
 

E-MAIL 
slapierre@tealbook.com 
jshuman@matchbookinc.com 
 

PHONE 
416-660-4606 
 

EMPLOYEES 
14  
 

HEADQUARTERS 
1176 Mt Pleasant Rd., Suite 2 
Toronto, ON M4N 1G2 
 

US OFFICE 
US team is located in DC, Boston 
and SF 
 

TWITTER 
@tealbook  

OUR TECHNOLOGY 
 

tealbook is a comprehensive, online supplier discovery and 
knowledge platform. 
 

Value Proposition: tealbook makes the supplier discovery instant 
and more effective for both buyers and suppliers. 

HOW OUR SOLUTION IS DIFFERENT 
 

tealbook combines information from multiple sources (D&B, 
supplier provided, internal company, and external industry peers) 
and making it quickly accessible in the office as well as on the go (via 
our mobile app).  

OUR CLIENTS 
 

tealbook’s initial focus is in life sciences, which includes Biotech, 
Pharmaceuticals, diagnostics, medical devices, hospitals, research 
centers and more. The team has also validated a broader 
applicability and plans to quickly expand into other verticals such as 
banking, insurance, entertainment, and consumer packaged goods.  
 

tealbook was recently selected by a large Biotech company for a 3-
year global enterprise wide term as their primary source of supplier 
knowledge and discovery. This client is inviting 1.8 million global 
suppliers to tealbook to validate and optimize their profile and 
accept their invitation to be considered for new business 
opportunities.  
 

tealbook has also secured as customers other small to mid sized 
Biotech companies from a robust customer pipeline such as Johnson 
& Johnson, Abbvie, Genentech, Amgen, Regeneron, and others.  
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Join the Conversation! 
@CanCGBoston 

@InterfaceHealth 
#UnpackDigiHealth 

With special thanks to our sponsors: 


