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CHINA. PART TWO:
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A DEAL IN THE
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Acquisitions in China ar e still dif ficult to complete by Western standar ds, but not impossible.
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Obstacles

The M&A landscape in China is full of
o b s t a c l e s , i n c lu d i n g t h o s e d e s c r i b e d
below.

The laws and regulations are inconsistent

China’s regulator y f ramework for cross-border mergers and acquis i t i o n s ( M & A ) i s a c o m b i n at i o n o f
ever-evolv ing laws, regulations, implementations, and policy decisions made
by various ministries and governmental
agencies. As most of these rules are published by ministries other than the legi s l at u r e , i t p l a c e s t h e m i n a s t at e o f
constant flux and leaves room for govand unclear.
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The governmental examination and approval process is complicated and timeconsuming. Foreign

buyers should be aware
that discret ionar y approvals of crossb order M&A t r ansac t ions by Chinese
governmental agencies are far more than
procedural formalities. They involve an
examinat ion of specific deal ar rangements as if the government was a part y
to the transaction. Even if the proposed
deal is in an industr y that is not heavily
regulated, the main approval authorit y,
the Ministr y of Commerce (MOFCOM),
or its local branches may still restrict a
foreign buyer’s ability to acquire control
of the target if the deal triggers the antimonopoly review. Building relationships
w it h t hes e gover nment of f ic i a ls is an
indispensable part of the approval process, as a good relationship w ith these
influential players will make the approva l pro ce s s e a s i e r a n d a l l ow a fore i g n
buyer to obt ain more suppor t ive and
const r uc t ive infor mat ion f rom the
“insiders.”
Strict foreign currency control. As China
exercises centralized administration and
control over foreign exchange, all activit ies relat ing to the receipts and payments of foreign exchange in China are
subject to strict monitoring by the State
Ad m i n i s t r at i on of Fore i g n E xch a n ge
(SAFE) or its local branches. SAFE monitors such items as the opening of a fore i g n e xc h a n g e c a p i t a l a c c o u nt , t h e
ver ificat ion of a w ire t ransfer for the
purchase price, the conversion of forMERGERS AND ACQUISITIONS: PART TWO
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ernmental agencies to create their ow n
inter pret at ions of such r ules. The incons i s te n c y b e t we e n t h e of f i c i a l a n d
hidden rules as well as conflicting interpretations among different ministries of
central and local levels frustrates foreign buyers.
Chinese companies lack transparency
and due diligence can be challenging.
A lack of well-kept company records,
unor thodox accounting and regulator y
compliance, absence of well-organized
risk disclosure procedures, as well as the
i n c l i n at i on of C h i n e s e comp a n i e s to
cover-up problems make it difficult for
foreign buyers to carr y out due diligence
and discover and value the target’s potential liabilities.

eign exchange acquisition consideration
into RMB, the future remittance of dividends to foreign buyers, and debt financing during the operation of the company.

Key challenges and
potential “deal breakers”

In evaluating potential Chinese targets,
there are many challenges.
Lack of integrity of the target’s man-

The previous centur y of turbulence, civil strife, and domestic persecution
in China has led, in part, to a mentality
of taking what one can first, putting family second and China third. Foreigners
are fair game for abuse. Many managers
have been know n to employ questionable practices and to personally profit
f rom the company’s business. Cutt ing
legal corners is the rule and not the exception. In addition, there are disagreements
over management control. Ow ners are
often reluctant to give up control, especially to “waiguoren” or foreigners.
agement.

The inability to establish clear title to

Tracking the ownership and chain
of title to assets is ver y difficult in China.
Similarly, it is almost impossible to discover liens and other encumbrances.
High expectations of value. There is a high
expectation of value among Chinese sellers attributable to the booming Chinese
stock markets, which have outperformed
most other equit y markets. Unlike foreign companies, the Chinese do not use
price-earnings ratios, return on investment, discounted cash flow, or similar valuation methods in setting the purchase
price. Valuat ion rat ios for listed companies on China’s stock markets are well
above those of foreign counterparts, and
public company comparables ser ve as a
critical M&A valuation benchmark. Consequently, the higher relative valuations
of Chinese companies are a key challenge to completing transactions.
assets.

CHINESE
COMPANIES
LACK
TRANSPARENCY
AND DUE
DILIGENCE
CAN BE
CHALLENGING.

Unreliability of financial statements, lax

Chinese companies are famous for keeping multiple sets
of books. In addition, the finance and
accounting function is weak in China. Simi l a r l y, t h e r e i s o f t e n a m b i g u i t y w i t h
resp ec t to t ax p ay ments. T hese items
create significant contingent liabilities.
regulatory compliance.
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A FOREIGN BUYER
MUST ALSO
TAKE INTO
CONSIDERATION
THE TAX
CONSEQUENCES
OF THE POTENTIAL
STRUCTURE.

As a result, there often tends to be a large
gap between what a buyer is w illing to
pay and a seller is w illing to accept.
Ownership of the company itself. Another
challenge foreign buyers may encounter
is the Chinese practice of holding ow nership of the company in the names of
other people, usually family members
or friends. As a result, there are often
verbal agreements as to the ow nership
of the enterprise. In addition, documents
filed with the regulator y authorities may
conflict w ith company records.
As a result of these practices, a foreign
buyer must spend a significant amount
of time and effor t to conduct financial
a n d l e g a l du e d i l i ge nce to s or t t h e s e
issues out before jumping into a deal.
The level of due diligence is usually more
extensive than when a U.S. company buys
another U.S. company.
Complex integration. Effective integration of cross-border acquisitions is essential to achieving anticipated operational
improvement, particularly in view of language and cultural barriers. In a recent
Economist Intelligence Unit sur vey,
respondents selected integration and
due diligence as the top two elements
most critical to the success of a crossborder M&A deal. Necessar y postacquisition integration steps should
be deter mined as par t of the deal
execution process. Acquirors lacking experience operating in China must plan thoroughly for cultural practices and local
issues.

Key legal issues

Among other items, the successful completion of an acquisition in China requires
underst anding of e ver y asp e c t of t he
acquisition process and a well-planned
acquisition strateg y. This section specifies the key legal issues that foreign buyers should consider.
Structure of the deal. Similar to other
ju r is d ic t ions , t he fore i g n buyer mu s t
determine whether to acquire the assets
of the target or its outstanding equity. In
order to determine the best structure,
one must examine all the relevant factors. The advantage of an asset acquisition is that the foreign buyer is able to choose
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the liabilities it is w illing to take, while
leaving other liabilities behind. On the other
hand, in an equity acquisition, subject to
any indemnification, the foreign buyer
has to accept the target as a whole and
assume all unknown and contingent liabilities associated w ith the target. The
disadvantage of an asset acquisition lies
in the fact that the target’s key employees, business contracts, marketing channels, clients, suppliers, distributors, and
various permits and licenses required for
business operation must be individually
transfer red. The abilit y to accomplish
this in China is uncertain. In addition to
the above-mentioned factors, there are
some unique issues foreign buyers must
consider when pursuing an acquisition
in China:
• Under Chinese law, a foreign buyer
pursuing an asset acquisition must
either use its existing FIE to complete the deal or establish a new FIE
as the acquisition entit y. If there is
no existing FIE available, prior to
the close, the foreign buyer must set
up the FIE and obtain the required
operation permits and licenses. The
procurement of such licenses and
permits requires government
approval and may take a long time.
• A foreign buyer must also take into
consideration the tax consequences
of the potential structure. In an
equity acquisition, only income tax
and stamp tax need be paid by the
transaction parties. In an asset
acquisition, in addition to income
tax and stamp tax, the parties may be
subject to business tax, value-added
tax, land appreciation tax, deed tax,
city maintenance and construction
tax, education supplementar y tax,
and, if any, local education supplementar y tax (depending on the city
in which the target is located). A
buyer would normally be responsible
for stamp tax and deed tax, and the
seller would pay the other taxes.
However, this is an issue subject to
significant negotiation. These additional taxes may change the economics of the transaction, and the tax
impact of both structures must be
carefully examined.
MERGERS AND ACQUISITIONS: PART TWO
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MANY FOREIGN
BUYERS CHOOSE
TO SET UP AN
INTERMEDIATE
HOLDING
CORPORATION IN
HONG KONG.
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Use of an acquisition entity. In most
acquisitions in China, the buyer w ill use
an acquisition entit y. There are significant tax considerations involved in the
selection of the acquisition entit y. If a
foreig n buyer’s resident count r y do es
not have a preferential tax treat y w ith
China, many foreign buyers tend to use
an intermediate holding cor poration as
the acquisition entit y. By using such an
intermediate holding corporation, a foreign buyer can enjoy some preferential
tax treatment, such as no/reduced capital gains tax and no/reduced withholding
tax on div idends, royalties, and interest
pay ments. When choosing the location
of the intermediate holding corporation,
in addition to the w ithholding tax rates
b e t w e e n t h e c o u nt r y / re g i o n a n d
m a i n l a n d C h i n a , a fore i g n bu ye r
should consider the follow ing: time
and fees for establishing an intermediate holding corporation; cost for
maintaining the basic operation of
an inter mediate holding cor poration; the travelling and accommodation
fees; and the economic and political stabilit y of the count r y/reg ion w here an
i nt e r m e d i at e h o l d i n g c o r p o r at i o n i s
located.
Based upon these considerations, many
foreign buyers choose to set up an intermediate holding cor porat ion in Hong
Kong. However, on Oc tob er 27, 2009,
t he St ate Ad m i n is t r at ion of Ta x at ion
(SAT) issued “Notice of the State Administration of Taxation on How to Understand and Determine the Beneficial
Owners in Tax Agreements” (Notice 601),
which requires that intermediate holding cor porations must engage in “ substa ntia l business operations ” to enjoy the
preferential tax treatment under a bilateral tax agreement between China and
such jur isdic t ion, it f ur ther indicates
that any “conduit corporation” is not the
“beneficial ow ner” under Notice 601.
The inter mediate holding cor por ation is probably deemed as a “conduit
cor porat ion,” according to the Not ice
601, if:
• the intermediate holding cor poration is obliged to pay or distribute
to residents of a third countr y/region the total or most of the
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income (i.e., 60 percent or more)
w ithin the prescribed time limit
(e.g., w ithin 12 months after the
income is received);
• except for holding proper ties or
rights generated from the incomes,
the intermediate holding cor poration does not have or hardly carries
out other business operations;
• the intermediate holding cor poration is a business entit y, holds few
assets, operates on a ver y small
scale, or hires a ver y small number
of employees which do not match its
of income;
• as to the income or the proper ties
or rights generated from the said
income, the intermediate holding
cor poration does not have, or
hardly has, the right to control or
dispose, and it does not bear any
risk or bears ver y little risk;
• the contracting countr y/region
where the intermediate holding corporation is located does not impose
any tax on, or exempts the relevant
income from tax, or the actual tax
rate is extremely low ;
• there is another loan or deposit
contract between the creditor and
the third par t y, of which the
amount, interest rate, or execution
time are nearly the same as those of
the loan contract from which the
interest is generated and under
which the interest is paid; and
• there is another contract between
the intermediate holding cor poration and the third par t y regarding
the right to use or ow n a copy right,
patent, or technolog y, apar t from
the contract on the transfer of the
right to use or ow n a copy right,
patent, or technolog y, from which
the royalt y is generated and under
which the said royalt y is paid.
Therefore, foreign buyers are adv ised
to carefully structure the deal to fit in
the “beneficial ow ner” categor y to enjoy
preferential tax treatment.
Structure of the purchase price. Foreign
buyers can use cash and equity to acquire
a Chinese t arget. If the foreig n buyer
uses equit y as the consideration in the
proposed transaction, the equit y used
MERGERS AND ACQUISITIONS: PART TWO
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as the purchase consideration must be
approved by MOFCOM. In addition, any
equit y used as consider at ion must b e
freely-traded on an overseas securities
market and meet other stringent requirements under Chinese law. If a foreig n
buyer employs an earn-out mechanism
where part of the purchase price is paid
over time when the target meets certain
financial performance benchmarks, the
approval of MOFCOM is also required.
Moreover, no matUNDER THE LABOR
ter which method
CONTRACT LAW
foreign buyers emIN CHINA,
p
l oy t o p ay p u r A NON-COMPETITION
chase
price, the acPROVISION IN AN
EMPLOYMENT
quisition considerAGREEMENT IS
ation must be fully
ENFORCEABLE.
paid w ithin three
mont hs f rom t he
date of issuance of the business license for
the post-acquisition company unless MOFCOM approves an extension of such period
to one year. This requirement essentially
eliminates the use of an earn-out.
In the U.S., it is common for foreign buyers to use holdbacks
to mitigate potential risk exposure arising from contingent liabilities, breaches
of representations, and warranties and third
part y claims. However, the enforceability of such payment arrangement in China
remains uncertain, and these provisions
are subject to regulator y obstacles. Under
Chinese law, foreign buyers are required
to f u l ly p ay t he cons ider at ion w it hin
three months from the date of issuance
of business license of the post-acquisit ion f i r m . T he t h re e - mont h p ay me nt
period may be extended to one year if
foreign buyers pay no less than 60 percent of t he pu rchas e pr ice w it hi n s i x
months from the date of the issuance of
b u s i n e s s l i c e n s e a n d s u c h p ay m e nt
arrangement receives the approval from
the required Chinese government agencies. These regulatory requirements reduce
the effectiveness of holdbacks in China,
as the one-year period may not be long
enough for foreign buyers to discover
hidden risks or contingent liabilities.
A p p r a i s a l . Un l i ke t he Un ite d St ate s
where the par ties to an acquisition have
power to set the purchase price, the value

of the target’s equit y or assets shall be
set by an appraisal firm located in China,
and such appraisal shall ser ve as the reference for the parties to set their purchase
p r i c e . If t h e g ove r n m e nt au t h o r i t i e s
believe that the purchase price is below
the appraisal value, the transaction w ill
not be approved.
Non-competition. A non-compet it ion
agreement is impor tant for foreign buyers to achieve their acquisition business
objec t ives and protec t foreig n buyers
from competition by former ow ners or
management of the target. No foreig n
buyer wants the former management that
was just paid a large purchase price and
is fami liar w it h t he pro duc ts, market
channels and other key elements of the
business to set up a competing company.
Under the Labor Contract Law in China,
a n o n - c o mp e t i t i o n p r ov i s i o n i n a n
employ ment agreement is enforceable.
However, only cer tain employees, such
as senior management, senior technical
personnel, and those under confidentialit y obligations are subject to compet it ion restr ict ions. In order for a
n o n - c o mp e t i t i o n a g r e e m e nt t o b e
enforceable, the follow ing two conditions must be met: (a) the term of noncompetition obligations must not exceed
two years; and (b) from the date of termination of the employment contract, the
employer shall pay the former employee
his or her compensation until the end of
t h e re s t r i c t i o n p e r i o d . A lt h ou g h t h e
Labor Contract Law is silent about the
amount of compensation, cer tain local
regulations specif y the minimum compensation amount. For example, in Shenz h e n a n d Z hu h a i , t h e c o mp e n s at i o n
amount shall be no less than 50 percent
of the employee’s last annual income.
However in Jiangsu prov ince, the minimum compensation amount shall be at
least one-third of the employee’s prev ious annual income. Therefore, foreign buye r s mu s t c h e c k t h e l o c a l re g u l at i on s
re g a rd i ng t he appropr i ate a mou nt of
compensation.
Representations and warranties. Foreign
buyers utilize representations and warranties as a means of better understanding
the target and allocating risk among the
parties. The suggested representations to
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Indemnification and holdback of part of
the purchase price.
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OVER THE
YEARS
ARBITRATION
FORUMS IN
CHINA HAVE
BEEN VERY
UNRELIABLE.
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be made by Chinese target include, among
others:
• the legalit y of the target;
• the authenticit y and accuracy of the
target’s incor poration documents,
its business license, and other relevant permits and authorizations;
• compliance w ith material laws and
regulations, including the antibriber y laws;
• the legal right to transfer the
equit y/assets;
• attainment of all necessar y government or other entit y’s approvals to
complete the deal;
• the accuracy of the target’s financial
statements;
• compliance w ith all material env ironmental laws and regulations;
• accuracy of the target’s employees;
and
• the target’s tax pay ments.
Governing law and dispute resolution.
In accordance w ith Chinese law, crossborder acquisit ions may only be governed by Chinese laws and regulations.
However, since foreign cour t judgments
are not directly enforceable in China and
the Chinese courts are inconsistent, foreign buyers usually prefer to use arbitration
as a means of resolv ing disputes. Under
the New York Convention, of which China
is a member, foreign arbitration awards
are enforceable in China. Moreover, foreign buyers are advised to select an arbitration forum outside of China, as over
the years arbitrat ion for ums in China
have been ver y unreliable. When selecting the arbit rat ion for um, the par t ies
tend to select one located in a neutral count r y/reg ion to ensure the imp ar t ialit y.
The most f requently selec ted arbit ration institutions are Hong Kong International Arbitration Centre and Singapore International Arbitration Centre.
There are several factors for foreign buyers’ cons ider at ion w hen selec t ing t he
arbitration institution:
• the arbitration application fees and
commissions required to be paid to
the arbitrators;
• the available arbitrators’ knowledge
of U.S. laws and Chinese laws and
their language skills;
CORPORATE FINANCE REVIEW
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• the reputation of the arbitration
institution; and
• the reputations of available law
firms that have offices in the countr y/region.

Chinese government approvals
Acquisitions in China are subject to the
rev iew and approval of numerous governmental agencies, below is a discussion
of the t y pical approvals required.
National security review. On Februar y
3, 2011, the General Office of the State
Council released the “Notice of the General Office of the State Council on Establishing the Securit y Rev iew Mechanism
f o r Me r g e r w i t h a n d Ac q u i s i t i o n o f
Domestic Enterprise by Foreign Investors,
(the Notice), which establishes the first
detailed rev iew mechanism concerning
national securit y issues. This notice w ill
be effective on March 5, 2011. Under the
Notice, the follow ing transactions w ill
be subject to national securit y rev iew :
• the targets are involved in the
national defense industr y ;
• the targets whose location is adjacent to militar y installations;
• the business of the targets are more
related to national securit y concerns; or
• the targets are enter prises involved
in impor tant agricultural products,
energ y and natural resources, infrastructure facilities, transpor tation
ser v ices, key technologies, or manufacturing of major equipment.
There is no minimum threshold
amount that w ill trigger national
securit y rev iew but any transaction
in the above-mentioned categories
are subject to rev iew, prov ided the
proposed transaction w ill allow foreign buyers to obtain the “actual
control” of the target. Actual control means the foreign buyer either
has a majorit y shareholding in the
target or can control fundamental
business operations or decisionmaking powers of the targets. Although acquisitions in the abovementioned categories are subject to
national securit y rev iew, according
to the informal guidance posted by
MERGERS AND ACQUISITIONS: PART TWO

MOFCOM Anti-Monopoly Bureau (AMB).

Generally, foreign buyers involved in a
merger or an acquisition of a Chinese
target must file a pre-transaction applic at i o n w i t h A M B fo r a nt i - m o n op o l y
rev iew if:
• the worldw ide revenue of all the
par ties to the proposed transaction
exceeds 10 billion RMB in the last
fiscal year, and the revenue in China
of at least two par ties among the
proposed transaction par ticipants
exceeds 400 million RMB separately
in the prev ious fiscal year ; or
• the revenue in China of all the parties to the proposed transaction
exceeds 2 billion RMB in the last
fiscal year, and the revenue in China
of at least two par ties among the
proposed transaction par ticipants
exceeds 400 million RMB separately
in the prev ious fiscal year.
The AMB’s mandate is to determine
whether the proposed transaction has or
may have t he ef fe c t of el iminat ing or
restricting market competition in China.
Therefore, when reviewing the deal, the AMB,
subject to the rules of Anti-Monopoly Law,
will consider the following factors:
• the market share in the relevant
market of the practice and their
power over that market;
• the degree of market concentration
in the relevant market;
• the impact that the transaction may
pose on market access and technological advancements;
• the impact that the transaction may
have on the consumers and other
business entities;
• the impact that the transaction may
put on the national economic development; and
• other factors AMB believes may
affect competition in the market.

.......................................................................................................................................................

National Development and Reform
Commission (NDRC), foreign buyers do not need to make a separate
application to initiate such rev iew,
rather the MOFCOM may ask the
par ties to prov ide information necessar y for the securit y rev iew.

or future business of the post-acquisition company is involved in or will become
involved in manufacturing, equipment
import and export, land use, purchase of
real property, or establishing or acquisition of overseas non-financial enterprises,
the parties shall file the application w ith
NDRC or its local branch for its approval.
Ministry of Commerce (MOFCOM). Depending on the deal size, the parties shall
apply w ith appropr iate author it ies. If
the total deal amount is over $300 million, the approval authorit y is the central office of MOFCOM in Beijing. For
t r a ns a c t ions b elow $ 3 0 0 m i l l ion , t he
approval is delegated to prov incial or
local branches of MOFCOM.
State Administration of Industry and Commerce (SAIC). After

receipt of the approvals
from the above-mentioned government
agencies, the par ties shall register w ith
SAIC or its local branches, which w ill
issue the business license to the postacquisition company.
Other government agencies involving in

The postacquisition entity must apply to the local
public securit y bureau to obtain a company seal, apply for an organization code
cer t ific ate f rom the appropr iate co de
administration agency, apply to the relevant tax authorities to obtain state and
local taxation registration cer tificates,
apply to the appropriate statistics bureau
for a statistics registration cer tificate,
and apply to the relevant foreign exchange
a d m i n i s t r at i ve o f f i c e f o r a f o r e i g n
exchange registration ID card.
In addition, if the target belongs to a
specific industr y or the target is a stateow ned company, the proposed acquisition may require additional approvals
from other government agencies which
are in charge of such industries, such as
the Ministr y of Health or State-Ow ned
Assets Super v ision and Administration
Commission.
post-transaction registration.

Post-acquisition integration plan

Once the national securit y rev iew is passed, and if the current

A s e a m l e s s i nt e g r at i o n fo l l ow i n g a n
acquisition is critical to create a unified
comp a ny a nd to ach ie ve t he contem plated benefits of the transaction. Integrating companies with different cultures
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National Development and Reform Commission (NDRC).

INTEGRATING
COMPANIES
WITH DIFFERENT
CULTURES
AND HISTORIES
IS A THORNY
CHALLENGE.
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and histories is a thorny challenge, even
when they are close neighbors. The difficulties are amplified when the par ties
are f rom different count r ies and cultures. Integration is usually needed in the
fol low ing areas: produc ts, employees,
information technology, accounting systems, customer ser v ice, procurement,
d is t r ibut ion , a nd cer t ai n ot her f u nc t ions. A foreig n buyer should prepare
an integration plan early in the transaction
and pay close attention to those challenges at ever y step of the transaction.
Several principles are helpful here.
• Assess the degree to which business
and cultural integration are needed,
across all organization functions, to
balance the focus on cost sy nergies
w ith the grow th of the newly combined company.
• Build a formal management team
w ith an emphasis on familiarit y
w ith the culture and effective communication to develop and execute
the integration plan.
• Seek a complete understanding of
the target company’s key assets, customers, and major contracts, and
take immediate steps to protect the
value of the deal.
• Create a plan to retain key employees early in the transaction to
actively manage engagement of such
employees and changes.
• Integrate the two companies quickly
to ensure the effective transition of
daily operations.

Avoid common mistakes
Many post-acquisition problems can be
traced back to several common mistakes
that could have been avoided. Such common mistakes include:
• the failure to define a clear objective and acquisition criteria;
• the failure to conduct broad and
thorough business and legal due
diligence or research on the target;
• the failure to fully understand the
cultural differences and application
of solely western-standard business
practices in China;

20
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• the over-reliance on personal relationships;
• blindly follow ing “common” local
business practices w ithout understanding their legal basis;
• the failure to recognize inconsistent
regulator y inter pretations and
regimes between local, prov incial,
and central governments and their
officials;
• the failure to uncover improper
related-par t y transactions and
pay ments; and
• the failure to understand the limitations on transferring critical
licenses. These mistakes continually
frustrate foreign buyers in China.
Committing these mistakes leaves
the foreign buyer v ulnerable to the
seller and government officials who
are content to take advantage of
“foreigners.” Moreover, these mistakes w ill consume a tremendous
amount of the foreign buyer’s time,
energ y, and money to correct, which
could be better spent on productive
activ ities necessar y for success in
China’s competitive and fast-moving env ironment. By utilizing a
well-conceived acquisition strateg y
and follow ing the roadmap
described in this ar ticle, these common mistakes can be avoided.

Conclusion
Although acquisitions in China are still
difficult to complete by Western standards, M&A activ it y in China has been
increasing and is likely to continue to
increase fur ther. With the Chinese government’s effor t and priorit y to create a
friendlier investment env ironment, the
robust economic grow th in China, the
increased desirability of China as a market for high-end goods and ser vices, and
the increase in exper ience by foreig n
buyers in making acquisitions in China,
M&A act iv it y can be expected to furt he r accele r ate , a nd it s le vel of com plexit y w ill fur ther increase. I
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